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SECURED Loan Arrange-
ments from Banks (Home -
Project- Mortgage- Working
Capital- LC Discounting)
9029680259/ 9969770085

NO LOSS Gain 1001% in
Share & Commo. Mkt earn
upto 40% return per month
welcomed-AASTHA- Contact:
09837327769 & 09808267148

95% Accuracy in Intraday
Calls in Nifty / Equity & 
Commodity Daily 2 - 3 Calls
Smart Money. Mo- 9762252767
/ 9325321020.

RECOVER  Lost Money in
Stock  Market  thr  14 years
Experience  Analyst.  Visit:
www.suresh-sharma.com Or
09892532183 +09324908040.

NCFM 

(Capital & Derivative)

Model Question & Answer
Books available.

Phone: 09874683757

www.isiseducare.
blogspot.com

PALGHAR Indl Galas,
Sheds, Plots, Shops, 
Apartments - Sale + Rental
www.genesistownship.in 
Tel: 9930408793, 9820276014

AUTO parts exports co, with
mfg   facility,   a   recognized 
export house, is looking for
JV, take over, merger etc to
achieve scale of  operations.
Interested parties should
have sound financials.
unique    project     or     tech.
Expertise. Send Proposals to:
qgari.2009@gmail.com

ONLINE MLM Software 
Expert in plan calculation,
Products training, 7 yrs exp,
800+satisfied clients. Contact
: 9987136960/9829770001.

CHINA based sourcing Age-
nt invite Business Partners
for sourcing & trading chine-
se products. Tel: 9930036090
eximp_99@yahoo.com  

5350 crpt, trade centre
BKC ready for Feetouts
value terms on rent.

Also Wockhardt- Maker city
lots more area 1700 sqft to
1,70,000 sft Also prime area
Bandra (W) Fortune 15th Rd
Khar opp China Garden 2350
ft Ready to shift B. Kandhari
Propts 9820303062 /1 /
9892310807/ 9867251334.

�

ANDHERI (W) furnished
office + A/c, Lease 200' (15000)
417' (40000) 500' (50000) 517'
(55000) Spot possessions. 
Jyotindra Barve, EAAI Life
Member. 26744775 / 6,
65754154, 9221002007/9.
Thursday closed.

OFFICES (1) Goregaon
(East) Near Station 950 sf  
Furnished & 800 sf  Unfur-
nished on lease (2) Andheri
Link Road Crystal Plaza
465sf  furnished on sale. 
Contact: 9820083815 Owner

DADAR, Matunga, Mahim,
Worli, Prabhadevi, Sion, 
Wadala, Parel. Office/Shop/
Flat/Industrial - Gala. Sale/
Rent - 9820553072/24320870

PRIME Industrial Plot
at Pune For Sale:  
-On Nagar Road. 
- 3.5 Acres. 
- Company Owned  
-Clear title. 
- NA certified 
-In Industrial Zone. 
-Proximity to Praj, 
Kalyani and Essar Steel. 
- Attractive Price. 
Please contact 9221062187
or Email: landpune@
rediffmail.com

AVAILABLE 125 Acres 
Irrigated Agriculture Land 
in Rajasthan on NH 76. 
Contact: 098310 09034 or 
E-mail:gyangarg@gmail.com

DADAR, Matunga, Mahim,
Worli, Prabhadevi, Sion, 
Wadala, Parel. Office/ Shop/
Flat/ Industrial Gala, Sale/
Rent- 9820553072/ 24320870

SALES Execs. Exp. for 
Office Furniture, Safes, Gen.
Appliances with Good Com-
munication Skills. "Harri-
son" Andheri E 9821043655

WANTED Inspector/
Supervisor for gear Cutting
Workshop at Jogeshwari (W)
Contact: 26784416, 
kalagear@rediffmail.com

URGENTLY
REQUIRED
1. Accountant  (Female) 
2. Personal    Secretary 
(Female)    with     good 
personality,   Fluent 
English & Computer
Knowledge must have self  
correspondence skills.
Walk   in   with   CV  copy 
between 11:00am to
5:30pm. MAJORHUB 
OLEOCHEMICALS PVT
LTD 10, Siddhivinayak
Apts, 4th Flr, Society Rd,
Jogeshwari(E). Mumbai
400060.Tel-28204891.

WANTED Production 
Manager Cum Supervisor &
Accountant with Computer
knowledge for Corugated Box
Co. in Vasai (E) 9322250022/
0250-3291044/ 9322126966

'BALAJI  Tutors  Academy'
provides 100% Result Orient-
ed Expert Home Tutors-ICSE
/CBSE/SSC/HSC/IGCSE/IB
/Engg (Deg./Dipl.) IIT JEE
MH-CET/CA-CPT 26608457/8.

A
ONE-ROOM house of 250-300 sq
ft for `1.2-1.5 lakh, one-third cash
down and the rest an interest-free

loan for 5-7 years. Habitat for Humanity, a
global NGO present in 90 countries, is lean-
ing on this model to provide housing to the
poor and the homeless in India. Since enter-
ing India in 1983, aided by corporates and
NGOs, it has built 35,000 houses. By 2015,
it is looking to scale up to 1,00,000 homes,
says Jonathan Reckford, global CEO of
Habitat for Humanity. At the Habitat for
Humanity’s IndiaBUILDS-World of Hope
campaign launch organised by FICCI —
Aditya Birla Centre of Excellence in Mum-
bai on Thursday, Ahona Ghosh spoke to
Mr Reckford on Habitat’s affordable hous-
ing model. Excerpts: 

A house for `1.2 lakh-1.5 lakh. How
do you manage to keep costs down?
We work hard to keep the cost down.
One, when we can get, we work with
donated materials. Second, we get the
families and volunteers to come and
provide the labour. So, we build with
volunteers. We also try and work with
locally-sourced renewable materials
that are low cost. 

Where do you get funds from?
More and more funds are coming from
Indian leaders. This is a wonderful
trend. Our goal, with this campaign, is
to have India self-funding and I think
that is achievable. So, it’s a combination
of individuals and corporate that is the
primary source of funds right now.

Of the `1 lakh, the beneficiary has
to pay one third. Who qualifies to
become a beneficiary of your pro-
gramme?
We always work with local community
groups to help in family selection. The
families have to qualify. The willing-
ness to pay the no-profit mortgage
maker and help make the down pay-
ment is the qualifying factor. The will-
ingness to put in sweat equity, which
means they work on their house and
their neighbours houses. Third, they
have to be low income. So,
we are looking at families
most in need who can be
partner families. 

Are the families willing to
enter such projects? Are
they keen? Do you have a
waiting list?
Our urgency is: We have so many more
families who want to participate that
we need the funds. That’s why, we are
launching this campaign. 

What are the challenges you face —
NGOs, municipal clearances, buy-
ers, funding?
Our biggest challenge is land. We need
new land to build on. We often build for
families who have land but live in very
inadequate shelter right now. Obviously,
our big challenge is funding. So, we can
expand as fast as we can raise the money.
A third comes from the families but then
we need to raise the other funds if we
want to keep growing. Then the repay-
ments can revolve within the communi-
ty and help more families. 

What is your scale-up plan, depend-
ing on philanthropic money alone is
not sustainable in the long-run. Will
you be considering a more business
direction? And where does India fig-
ure in your global plans?
One of the reasons we get so many vol-
unteers engaged, and our goal is to

have a million volunteers participate
with Habitat over the next two years, is
because we need to change hearts and
minds. We want to build as much as we
can because every family is precious.
But we need the public sector, the pri-
vate sector and the NGOs all working
together if we want to solve the prob-
lem of affordable housing. India, if we
are successful with this campaign, will
be the number one country in the
world for Habitat. I think that’s great. 

Are there things builders of low-
cost houses can learn from the
Habitat model?
We have seen that rather than having a
give-away programme, have the fami-
lies participate in the process. What we
find is by the time the families have put
in sweat equity, gone through our fi-
nancial training and support, they have

a sense of dignity and em-
powerment that makes them
contributors to society and
strong members of the com-
munity. That’s why, I think,
we have seen the large-scale
schemes not work as well be-
cause they did not pay

enough attention to building cohesion
in the community. That lesson from
Habitat can be translated into govern-
ment and private sector as well.

Habitat targets the very bottom-
end of the market for housing solu-
tions. Is there a lesson that you can
draw from the recent US experi-
ence on subprime mortgage lend-
ing to the Ninjas ?
It’s really interesting in the US. There are
areas in the US where the foreclosure is
very high — as high as 20%, 30% or
40%. Habitat in the same communities
worked with those families who could-
n’t qualify for mortgage even in the ex-
cesses of the bubble and had foreclosure
rates of only 2%. So, in the Habitat mod-
el we give them a loan they can afford,
it’s a very simple straight-forward, inter-
est-free loan . That model works for low-
income families. One of our responses
you might find interesting in the US is
we have shifted our model heavily in
those markets. So, instead of building
new houses, we are buying foreclosed
houses and rehabilitating them and put-
ting families in them. 
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JAPANESE imaging major, Nikon Corporation expects its Indian operations to
break even by March 2011. This comes within three years of the launch of its
wholly-owned subsidiary in India. Along with this, Nikon is keen to forge part-
nership with an Indian companies for developing software for digicams, a senior
company official said. 

The latest thrust on the Indian market comes at a time when Nikon has set a target
to increase its contribution to global sales from the Indian market from 1% now to
5% over the next three years. Nikon, which has been the market leader in the pro-
fessional range of SLR cameras in India, now wants to focus
on the compact segment targeted at general consumers
where Sony and Canon are calling the shots. 

“We are at an investment phase in the Indian market,”
said Nikon India managing director Hiroshi Takashina.
“We want to wipe out the perception that Nikon is tough
to use. We expect this will help us to grow our market
share in the compact digicam segment from 13% now to
upwards of 20% over the next three years,” he said. 

In the SLR camera segment, Nikon already enjoys
45% market share and plans to grow it to 50% this fiscal.
While globally some 100 million compact cameras were
sold last year, in India the corresponding figure is around
1.6 million units. In the SLR segment, some 11 million
units were sold globally, while in India it was a meagre
20,000 units. Digital cameras priced below ̀ 10,000 con-
stitutes almost 70% of the Indian market. 

Nikon had last year reduced its camera prices in India to
take on the huge grey market. With this, the price of a grey
market product is currently 15-20% less than that of a Nikon
sold through the white channel as compared to 30% earlier.
“Since the price correction, there has been a significant jump
in sales. A few of the grey dealers are also stocking our products,” said Mr Takashina.
Talking about the possibilities of undertaking software R&D in India, Mr Takashina
said the company has long-term plans to tap the huge expertise of the country in the
IT space. “Software is becoming important for digicams with each passing day. The ide-
al way forward will be partnership with an Indian software company,” he said. 

Nikon has also restructured its distribution structure in India. It has dispensed
with its earlier national distributor model and roped in 29 regional and local dis-
tributors. The company plans to increase its retail network to 1,800 stores from
1,250 now by March 2011. It has also outlined advertising and marketing invest-
ment of around ̀ 62 crore this year.

Nikon expects Indian
operations to break 
even by March 2011

PICTURE

PERFECT

Nikon wants 
to focus on the
compact segment
targeted at general
consumers where
Sony & Cannon
call the shots 

HELPING

HAND

JONATHAN RECKFORD, C

GLOBAL CEO, HABITAT FOR HUMANITY

OUR GOAL, WITH THIS

CAMPAIGN, IS TO HAVE

INDIA SELF-FUNDING AND I

THINK THAT IS ACHIEVABLE

‘Donations, sweat
equity help build
`1.5-lakh homes’ 

Build Your Own

VMt Our 4000 rqit Flagzhl p Store & Sample Gym At Dadar T.T.

FI�g�hip Sth DADAt 1. T. ar�nch� : VASIIt SANTACSIJ2
D�dr IT CI�de, Mon,b�i 400 014. COntor 000 naIl 7 M�n��t, ilak Rd. S tocal (Va.

Contact Tulsi 93247 89635 Bhavesh: 93243 12809

• p.p - a.p,pfl fl fliin ,

Visit Our 4000 zq.ft Flagship Store & Sample Gym At Dadar T.t

Flageh i p Staea DA DAR t t tranehaa : VASHI SANTACSIJO
Dada, IT Cir� Monabel �400 014. Carder One Sell 7 Ar0n��t , TJekRd., SSnt�reC (Va.

Contact: TuIsi: 93247 89635 Bhavesh: 93243 12809
‘flfl .fl ������p’ppflfl 

Sports Room
For Building Societies & Club Houses

T.T. Table a Carom hoard a Pool Table • Chess • Foosball Table

Contact: Tuls i: 93247 89635 Bhavesh: 93243 12809

Build Your Own

�iE�i[IME Sc LASSI FIE DS news you can

Available

BSE

Listed

NBFC

Company

Contact :

098310 09034
or

E-mail :

gyangarg�gmaiI.com
LIFE Time  C h a n c e .
SureSh ot  Profi t .  Learn
Highly Successful Methods
of trading in Live market .
Course fee Rs .25000/- .F or
Registration
Contact 0422-2450177.

ATTEND one day live intra
clay trading seminar. Trade on
your account with our novel
methods.End of the day only as-
sured profits .Limited seats
available Cont act 0422-2450877
for Registration.

GREAT Investment Oppor-
tunity! Eliminate concerns
about Stock Market Down-
turns! Now is the time to start a
Forex Managed Account with 5
to 20% per month th Objective Re-
turns.  Cont. 09377946570 ,
www .iforexgroup.com

• A A �U room TUII ope ratlonal

hotel having International
brand franchise & duly

approved by DOT is
available on

Management Contract basis

Roputod parties having
adequate exper ience

in operating the hotels

are requested to send
their business proposal on

�usiness hotek�ymail•con

or call on 09958365558

IMPORTER.OISTRIBUTOR

Waterless Wash and Polish Wax

REQ UIRED

Manufactured in USA by one
of the leading Biotechnology
companies in the United States.
The pproduct is economical and

will not scratch ppainted vehicle

surface. Cleans automobiles,
motor cycles, boats and even
air planes. Safe on all lard
painted surfaces. Ideal in water
shortage and for car spas.
Product t can be applied outtdoors

or indoors in garage.

We are looking to appoint
an impporter/disttributor wwho is

financially souad and
experienced in in FMCG pproductts and

has a wide retail network to
import and distribute the
product all over India.

Contact : Mob : 09341739938
Email : moidgone@hotiaail.com

Available Interna t ional
Branded Hote l

In Gurgoon

BSE/NSE
LISTED

COMPANY
CONTACT

9820988553
listed2011@gmail.com

liii
Best investments for

rental income at
“FAIRMONT TOWERS”

Cooke Town, Near ITC infotech
5 Flats - 1700 sq.ft. each ,

fully furnished,
Leased to MNICs for

Sale at Rs .1 .80 Cr. each
Rs. 10/- Iakh deposit &

Rs. Il- lakh ront per month.
Total Maint. t Rs. 2.50

per sq.ft. p.m.
3 Flats Sold Out.

M OTWANI BUILDERS
‘U’22835018, 9819857344

1�t I 1 1 [   :�i,i 1��71 TTR 1

A A Licenses deluxe hotel

having 51 room fully

furnished rooms is

available in south Delhi

on management

contract basis.
Reputed parties having

adequate experience in

operating the hotels are

requested to send their

business proposal on

businesshotel@ymail .com

or ca ll on 09958365558

Available

Deluxe Hotel On
Management contract

Industrial Land &

Building at Goa

15 M m from

SHIRD I SAl TEMPLE
10 Mm from Mega Psi
I..Jh. D..II.. 9 RI I f l  P

Prime Industrial
Infrastructure at Ponda ,Goa
Land Area 12,000 sqmtr

Ready Builtup 25000 sqft
Type of Constt RCC A’ Class
FAR : lto l.5

IT industry, Food Park, Pharma ,
Cold Storage, Warehousing or

any other non polluting venture.

:14t 1UJ I:1 1 .

EX.RAILWAY/VRS
SR.EXECUTIVE
P r e f e r a b l y  f r o m

Mechanical Background

For D e v e l o p m e n t  //

l i a i s o n  I n  R a i l w a y

Board //zonal Railways ,
R D S O  & F o r e i g n

Railways

E-mail resume at:.
tayal2001@rediffn1ail.com

FAX -0172-2237299

I i i  i ’I .�l ’ ] lii ‘NI �;� Pl

Available  for lease/sale

51000 sq ft , 9 storey bui ld in l

adiaceilt to Techno Park
Campus , facing the bye pass .

15 minutes drive from

International Airport and 3030
miiiutes drive from Kovalam.

Promoters are open to any
viable commercial proposals.

Proposals are invited from
international ari d National
3 star/4 star hotel chains.
E-m ail your proposals to:

sjnair @asiatic .ae
vr@asiatic.ae

charlotte @asiat ic.ae

B.Sc PASS?

PROPOSAL FOR
3/4 STAR HOTEL
TRIVANDR UM , KERALA

Lookin g for a

JOB?

— — AA

JOB to 9870 666 333

l1 ! ——
022-6 1 123456/3090 3090

Thyro care®
Wo,ldI lIruest thyroid testing Ieboroto,y

INSURANCE Broking Co. in
Nar iman Point is looking for
a Principal  Officer having
100 hours Composite Broking
Licence . Kindly email resumes

to: advisorl�mohur.com or call
Jessie/Sanjay for an interview
on: 022-66585444.

SECURiTY-MANAGER &
Security Officers reqd for out-
side Mumbai. Candidates with
security exp. & ex- servicemen
will be ppref. good salary & ac-
com assured. Call: 9892586118,
superprotection@gmail.com

PROFESSIONAL Dentist ,
experienced , fair , goodlooking
front respectable Viswakarma
family, innocent early divorcee
29/162/70 , seeks professionally
qualified well settled Hindu
grooms. BHP to Dr.Saveetha@
gmail.com / / M; *91 98400 73233

PUBLIC NOTICE
(1)JEROMEBESTEVSOUZ
(D’SOUZA), (2) YESHU
B E S T E V  S O U Z

(DSOUZA), (3) NATALEEN
B E S T E V  S O U Z

(D’SOUZA), (4) FRANCIS
ZUJIN SOUZ (DSOUZA),
(5) JOSEPH ESTEP SOUZ

(LYSOUZA)AND(6)KATRINE
GONSAIVES (Owners) have
agreed to sell to one of our
client all that piece and
parcel of Agricultura l land

situated at Village Varsawe,
Taluka and District Thane
more particularly descflbed
in the Schedule hereunder
written (Schedule Property),
free from all encumbrances.
Notice is hereby given that
if any person or party have

any claim , sight, title, interest

or demand of any nature
whatsoever against the

said Owners and/or against
Schedule Property or any
part thereof by way of sale.
lease, exchange, transfer,
easement, possession, lien,
mortgage , gift , t r u s tt,
inheritance, bequest, charge,
licence, tenancy, attachment
or otherwise of any nature
howsoever are required to
lodge their claims in writing

along with documenta ry

evidence therefor within 14
days from the date of
publication hereof to the
undersigned at our Suburban
Office at Mangal Bhavna
Building, office No. 304, 3rd

floor, Junction of PD. Hinduja
Marg & 14 Road , Khar(W),
Mumbai 400 052, failing
which the claims if any shall

be deemed to have been
waived and/or abandoned
and our dients shall proceed
furtherto complete the sale
purcl iasetransaclion ignoring
such claims, if any.
THE SCHEDULE ABOVE

REFERRED TO:
All that piece or parcel of
Agricultural land admea-
susing 0 Hector 85 Ares
equivalent to 8500 sq. meters
or thereabout bearing Survey
No.47 , Hissa No.2 of Village
Varsawe situate, lying and
being at Village Varsawe.
Taluka and District Thane
and in the Registration Distj ict
of Thane.
Dated this 18

th 
day of

August2010

M/s. Lilani Shah & Co.
Sd!-

(Shyam Lilani)
Partner

Advocates & Solicitor
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100% Pest4ree Service

�rom 30 Years!

• Relief from Physical,
Mental & family problems

• Much more effective than
complicated Meditation,
Yoga & Pranayani
Techniques.

• Earn wealth through
divine methods.

• ImmedIate understandIng
of spirituality.

Millions have benefitted
Gurudev’sTV programmes

SONY TV : 5.20 am
ZEE JAGRAN : 7.40 a.m.
SHRADDHA CHANNEL :

7.55 am & 8.55 pm

Bhurabhai Aarogya
Bhavan Trust Hall,

Shanti Lal Modi Road,
Kandivali (iN) Mumbal -87

Then call GARUDA

U U AVE�

V ishesh Krupa
on Saturday ,
21 August ‘10

12.00 pm onwards at:

WELCOME
GURUDEV

Bhagwan Shree

Lakshml Narayan Dham
149, Mhada, 4 Bungalow,

Andheri �West)
Mumbai-400 053.

Tel 2637 5446,
2634 0429 2634 0430

— — ,� ����� -

Satsang &
Vishesh Krupa

on Sunday ,
22 August ‘10

4.00 pm onwards at:

Readers are recommended to make appropriate
����� enquires and seek appropnate advice before

T���� ES sending money, incurring any expenses, acting on
medical recommendations or entering into any
commitment in relation to any advertisement
published in this publication. The Times Of India
Group doesn’t vouch for any claims made by the
Advertisers of products and services, The Printer,
Publisher, Editor, and Owners of The Times Of India
Group publications shall not be held liable for any
consequences, in the event such claims are not
honoured by theAdvert isers.


